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Forward Looking Statements Disclaimer

Certain statements herein relating to IC Group Inc. (“IC Group” or the “Company”)
constitute “forward-looking statements”, within the meaning of applicable
securities laws, including without limitation, statements regarding future estimates,
business plans and/or objectives, sales programs, forecasts and projections,
assumptions, expectations, and/or beliefs of future performance. Forward-looking
statements include, but are not limited to, statements with respect to commercial
operations, anticipated revenues, the overall projected size of the market and other
information that is based on forecasts of future results and other key management
assumptions. The Company assumes no responsibility to update or revise forward-
looking information to reflect new events or circumstances unless required by law.
Future Oriented Financial Information: To the extent any forward-looking
information in this Presentation constitutes “future-oriented financial information”
or “financial outlooks” within the meaning of applicable Canadian securities laws,
such information is being provided to demonstrate anticipated results and the reader
is cautioned that this information may not be appropriate for any other purpose and
the reader should not place undue reliance on such future-oriented financial
information and financial outlooks. These forward-looking statements and “future
oriented financial information” are not guarantees of future performance and
subject to certain risks which could cause actual performance and financial results in
the future to vary materially from those described in this presentation. For
additional information on these risks, please see the Company’s Filing Statement
filed on SEDAR+ under the heading “Risk Factors”. This presentation does not
constitute an “offering memorandum” under applicable securities laws.
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This presentation does not constitute an offer to sell or the solicitation of an offer to
buy and securities of the Company, nor shall there be any sale of the securities in
any jurisdiction in which such offer, solicitation or sale would be unlawful prior to
registration or qualification under the securities laws of such jurisdiction. The
Company’s securities have not been and will not be registered under the United
States Securities Act of 1933, as amended (the “U.S. Securities Act”), or any state
securities laws and may not be offered or sold within the United States or to, or for
the account or benefit of, “U.S. persons” as such term is defined in Regulation S
under the U.S. Securities Act, unless an exemption from such registration is
available

Forward-looking information is based on management’s current expectations and
assumptions regarding future events, including business plans, objectives, growth
strategies, market trends, financial performance, and the availability of capital.
Actual results may differ materially due to known and unknown risks and
uncertainties. Readers should not place undue reliance on such information.

Any FOFI presented has been approved by management as of October 29, 2025 and
prepared for the purpose of illustrating potential future results of operations. The
FOFI may not be appropriate for other purposes. The Company believes the
assumptions used are reasonable as of that date; however, actual results could differ
materially.

For further detail on risks and assumptions, please refer to the Company’s Filing
Statement and continuous-disclosure documents available under its profile on
SEDAR+ (www.sedarplus.ca)
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3-month Period G rOWt h
Ending March 31, 2026

S7.8 million

Total Revenue
Q12026 vs Q12025

+ 29%

S3.3 million

Gross Profit (43% of Revenue)
Q12026 vs Q1 2025

S0.67 million RS

+22%

Adjustment EBITDA
Q12026 vs Q12025

Over 68%

Annual Recurring Revenue



Q120206 Key Performance Indicators

29% revenue growth in the first quarter, driven almost entirely organically,
while expanding recurring revenue and demonstrating clear operating
leverage

Revenue (SM) 6.5 7.3 7.2 7.8
Gross Profit (SM) 3.0 3.3 3.4 3.3
Gross Margin 40% 45% L7% 4L3%
Adjusted EBITDA (SM) 015 0.41 0.63 0.67
ARR (% Revenue) 70% 06% 09% 68%
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Orlando Magic

Atlanta Falcons @ Winnipeg Jets

90+ LIVEEVENTOPERATORS ACROSS THE FOLLOWING LEAGUES**

o
\," Toronto Blue Jays

BCHL



Ic engage

Trailing 12 Months
Q2202510 Q12026

S13.5 M

Revenue Performance

S91M

Gross Profit

03%

Gross Margin

IC. group STRICTLY CONFIDENTIAL

Q12026 PERFORMANCE

S3.7M Revenue

+36% YoY Growth
S2.44M Gross Profit
669 Gross Margin

NEAR-TERM FOCUS

« Expand platform reach across live event ecosystem.
 Increase customer and brand utilization.

« Commercialize data and brand activations.
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CUSTOMER EXAMPLES*

&) twilio 8 vibes

|Rterac
MOBILE GIVING -@.

BRAND TRAFFIC THRUMESSAGING GATEWAY™**

infobip
JPMorganChase
SYMEND [Q]
Uber
Great Clips
SEPHORA
SAMSUNG
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Q12026 PERFORMANCE

Trailing 12 Months $3.5 M Revenue
Q2 2025to0 Q120206 +27% YoY Growth

S0.61 M Gross Profit

S] 4 6 M 17% Gross Margin

Revenue Performance

NEAR-TERM FOCUS

S 2 - 7 M « Expand high-volume messaging traffic

SIOES Pl « Improve margin profile through new messaging
channels, pricing and operational efficiencies.

@) « Convert platform scale into operating leverage
] 8 /o P P g g

Gross Margin
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IC INSurance

Specialty Insurance

Event Cancellation ¢ Prize Pools — Skills Based

gy Events
Crisis

Management  Promotions & Incentives

. « Contractual Bonus
Terrorism

Liability
Revenue Model
« Transactional

e Services & Professional Fees
o Profit Commissions

7The brand logos shown represent a selection of organizations that are either current or past clients or partners of
IC Group Holdings Inc..and its subsidiaries..This is not an exhaustive Iist of clients and is provided for illustrative
purposes only...
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IC INnsurance

Q12026 PERFORMANCE

Trailing 12 Months e S0.46 M Revenue
Q2202510 Q1 2026 . $0.26M Gross Profit

» 506% Gross Margin
S2.0M

Revenue Performance

NEAR-TERM FOCUS
S1.3 M

 Expand product suite across sports, entertainment,

Gross Profit and live events
« Increase recurring revenue through new products.
O . . . .
6 5 /O Grow distribution network.

Gross Margin
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Milestones & Catalyst

2024-2025

Executead
Milestones

« Transitioned to a public company (TSXV)
— Feb 21, 2025.

« Completed strategic acquisitions forming
IC Engage, IC Mobile, and IC Insurance.

+ Successfully raised $3.75 million to fund
growth - Dec 19, 2025.

 Secured multi-year enterprise contracts
with a Fortune 100 technology leader —
Jun 19, 2025.

« Strong operational execution delivering
59% YTD Revenue Growth over same
period in 2024.

> Story For 2026

Mobile Scale &
Product Expansion

Expansion of messaging channels
improving revenue and margin take rates.

Similar Growth to 2025 in messaging
volumes with diversity across new
messaging channels.

Strategic investments in technology to
support RCS Messaging and the expansion
of live event solutions to commercialize
data and brand activations.

Development of new partnerships and
enterprise customers to leverage proven
consumer engagement platform.

> 2027 And Beyond

Re-Rating &
Strategic Optionality

Stable, recurring enterprise revenue
base established, supports premium
valuation multiples

Cross-sell across Engage, Mobile, and
Insurance increases lifetime value

Improved free cash flow visibility
broadens investor universe beyond
growth-only mandates

Strategic optionality emerges

Public platform built « acquisitionsintegrated - capital secured - revenue quality proven - valuationre-rates

I[d group
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Duncan McCready,

CEO and Director

Ic group

Why Invest?

- Enterprise-Grade, Global Customers

- Strong, Consistent Revenue Growth

+ 68% ARR Providing Visibility to Future Performance
- Diversified, Scalable Business Model

- Attractive Entry Valuation

STRICTLY CONFIDENTIAL
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Let's Connect

Duncan McCready, CEO

Duncan.McCready®@icgroupinc.com
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Disclaimer & Confidentiality Notice & Statutory Rights of Action

Disclaimer & Confidentiality Notice

This presentation (“Presentation”) has been prepared by IC Group Holdings Inc.
(TSXV: ICGH) (the “Company”) solely for informational purposes in connection with
a potential investment. By accepting delivery, each recipient agrees to maintain the
confidentiality of the information contained herein and not reproduce, distribute, or
disclose this Presentation or its contents to any other person without the prior
written consent of the Company.

This Presentation does not constitute an offer to sell or a solicitation of an offer to
buy any securities of the Company, nor shall any securities be offered or sold in any
jurisdiction where such offer or sale would be unlawful. Any investment in the
Company’s securities will only be made pursuant to definitive subscription
documents that contain the representations, warranties, and covenants of the
Company.

No securities regulatory authority has expressed an opinion about the merits of the
securities discussed in this Presentation. The Company’s securities have not been
registered under the United States Securities Act of 1933 and may not be offered or
sold within the United States except pursuant to an available exemption.

Information contained herein has been prepared to assist prospective investors in
evaluating the Company but does not purport to be complete. The Company has not
independently verified any third-party information contained herein and assumes
no responsibility for its accuracy or completeness.
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Statutory Rights of Action (Canada)

All information is provided as of October 29, 2025, and the Company undertakes no
obligation to update or revise such information to reflect new events or
circumstances, except as required by law.

Purchasers of securities in certain Canadian jurisdictions have statutory rights of
action for damages or rescission if a misrepresentation is contained in this
Presentation or in any other document furnished to them in connection with their
investment decision.

Ontario, Saskatchewan, Nova Scotia, and New Brunswick: A purchaser has the right
to bring an action for damages or rescission against the issuer if this Presentation
(considered an offering memorandum under applicable law) contains a
misrepresentation, provided that the action is commenced within the time limits
prescribed by the applicable provincial securities legislation.

These rights are in addition to, and not in derogation of, any other rights or
remedies available at law.

The statutory rights described herein are subject to the defenses and limitations
contained in the applicable securities legislation of each province.

Investors should consult their own legal advisers regarding the full text of the
statutory rights of action and applicable time limitations.
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